
Helps create the connection with the patient and /or FRP

Allows the patient and/ or FRP to have the ability to go back, later, and fully

absorb what was discussed during the presentation appointment.

During the presentation appointment, the patient is given a great amount of

information about a subject matter that most are not familiar with. A non-

familiar person will only recall a fragment of the information presented;

customizing your tool will help give them the written version of the

information you verbally discussed in office.

Gives the FRP a sense of control over their financial selections

Creates a feeling of flexibility and understanding in regards to various

financial situations for your FRP

Once your tool is set up, have communication of what is acceptable to

override and what settings are not negotiable 

(PIF, multiple discounts, altering the minimal down payment, etc..)

PERSONALIZE THE TOOL THROUGH THE ADMIN SETTINGS

ALLOW THE PATIENT OR FRP TO ENGAGE WITH THE SMILE ADJUSTER

GIVE TC THE FLEXIBILITY TO OVERRIDE MANY OF THE DEFAULT SETTINGS

Tips to Maximize Your AccepTx Pro Tool
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